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	Knock Your Socks Off Prospecting: How To Cold Call, Get Qualified Leads And Make More Money, 9780814472859 (0814472850), AMACOM, 2005
Selling is fun. Or at least it should be. Winning the deal, working
with people, being on the front lines and clued into what’s
really happening out in the field—it’s fun. Selling is a great
profession.

In any profession, however, there are parts of the job that
people like the most and parts they like the least. In software
development, the most dreaded chore is documentation. In
engineering, it’s detail-drawing specifications. In finance, it’s
the drudgery of the numbers.

The thing most salespeople like least about their profession
is prospecting. In fact, many salespeople hate it. Finding
new leads, cold calling, getting prospects into the sales
pipeline, ramping up the sales funnel—yikes! Most salespeople
know what to do with a prospect once he or she has been
found and qualified, but getting and pursuing those leads
...well, that’s a chore they’d rather avoid.

There is a difference between salespeople who are good at
prospecting—sometimes called rainmakers—and those who
aren’t. The difference is not something you’d suspect. It’s that
the ones who do it well consider prospecting an art and not a
science.
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Is Your Genius at Work?: 4 Key Questions to Ask Before Your Next Career MoveNicholas Brealey Publishing, 2005

	Behind the experience and talents cataloged in your resume lies an intrinsic power that fuels your soul and your success: your genius. As ancient as the Greeks, as trendy as New Age, the concept of genius is fully grounded in contemporary life in this powerful journey of self-discovery that takes you right to the core of what makes you...


		

Knowledge, Possibility, and Consciousness (Jean Nicod Lectures)MIT Press, 2001
Physicalism is the idea that if everything that goes on in the universe is physical, our consciousness and feelings must also be physical. Ever since Descartes formulated the mind-body problem, a long line of philosophers has found the physicalist view to be preposterous. According to John Perry, the history of the mind-body problem is, in part,...

		

The Real MCTS/MCITP Exam 70-640 Prep Kit: Independent and Complete Self-Paced SolutionsSyngress Publishing, 2008
Independent and unbiased self-paced study with fully integrated book, practice exams, and e-learning modules.     

       This exam is designed to validate Windows Server 2008 Active Directory skills. This exam will fulfill the Windows Server 2008 Technology Specialist requirements of Exam 70-640.

The Microsoft Certified...




	

Brain-Inspired Information Technology (Studies in Computational Intelligence)Springer, 2010
"Brain-inspired information technology" is one of key concepts for the development of information technology in the next generation. Explosive progress of computer technology has been continuing based on a simple principle called "if-then rule". This means that the programmer of software have to direct every action of the...


		

The Online Teaching Survival Guide: Simple and Practical Pedagogical TipsJossey-Bass, 2010

	The Online Teaching Survival Guide offers faculty a wide array of theory-based techniques designed for online teaching and technology-enhanced courses. Written by two pioneers in distance education, this guidebook presents practical instructional strategies spread out over a four-phase timeline that covers the lifespan of a course. The...


		

CCIP: MPLS Study GuideSybex, 2002
Here’s the book you need to prepare for Cisco’s Implementing Cisco MPLS exam, 640-910.
    Written by a Cisco internetworking expert who knows exactly what it takes to pass the test, this Study Guide provides:     

	Assessment testing to focus and direct your studies...
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