		[image: ]			Home | Amazing | Today | Tags | Publishers | Years | Account | Search 	
		[image: ]



	[image: ]

	[image: ]
		



	Advertisement

	[image: ][image: unlimited object storage image]



	Today's Books

		[image: Using Technology to Sell: Tactics to Ratchet Up Results]


[image: Buy]
	[image: ]Using Technology to Sell: Tactics to Ratchet Up Results, 9781430239338 (1430239336), Apress, 2012

	"Using Technology to Sell is filled with practical, effective techniques to sell more by leveraging the plethora of tools and information in today’s world. By applying these principles, you'll open more doors, increase your productivity, speed up decisions, and close more deals."


	--Jill Konrath, author of SNAP Selling and Selling to Big Companies  


	Using Technology to Sell: Tactics to Ratchet Up Results shows salespeople and sales managers the most effective ways to leverage a variety of technologies to increase sales and gain more customers. Topics include making the most of cloud-based customer relationship management software, putting social media to the best use, presenting on three continents simultaneously through advanced video conferencing, using advanced techniques to gain an information edge over competitors, and much more.


	As this book shows, while the sales process will remain pretty much the same from now until the end of time, technology used properly can increase sales power at every step of the cycle. Technology, in the right hands, is a strategic weapon and a competitive differentiation tool that can dramatically improve close rates, deal size, efficiency, total sales, and much more. Using Technology to Sell will show you how to:

	
		Expand your market through the use of technology.
	
		Employ software-as-a-service (SaaS) applications to keep track of customers, stay organized, present, and sell more systematically.
	
		Use social media to increase sales.
	
		Maintain the personal element in a world wired with technology.
	
		Use the best sales methodology and integrate each step with technology.
	
		Overcome any aversion to using technology to sell.
	
		Avoid the trap of overuse or dependency on technology.



	What you’ll learn

	
		How to gain new customers and increase order size through the use of technology
	
		How to employ cloud applications like SalesForce.com or BatchBook.com to keep track of customers, stay organized, and sell more systematically
	
		How to use social media to increase sales
	
		How to maintain the personal element in a world wired with technology
	
		The best sales methodology and how to integrate each step with technology
	
		How to avoid the trap of overuse or dependency on technology



	Who this book is for


	There are many salespeople in the U.S. According to Selling Power magazine, roughly one in every 14 Americans works in a large sales force. The U.S. government puts the total number of salespeople at around 16 million. This does not include entrepreneurs, who don’t usually classify themselves as salespeople but who need to have a strong sales capability. Nor does it include the number of people who use technology to support salespeople.


	While this book can help all of them, the primary audience is business-to-business salespeople (selling engines to car makers, ERP software to IT departments, office supplies to large companies, etc.). It is just as useful for the many business-to-consumer salespeople selling cars, electronics, insurance, services, and much more. Although the  numbers are not as big, the book is crucially important to sales management who stand to benefit from systems that work and training staff on appropriate processes. Finally, the IT department in charge of implementing technology for salespeople can turn to this book in order to customize technology for their company's specific needs.
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Microsoft  Office Excel  2007 Step by StepMicrosoft Press, 2007
Excel provides an easy-to-use, powerful spreadsheet environment that helps you handle calculations and data more effectively. With Microsoft Office Excel 2007 Step by Step, youll learn all the ins and outs of working with Excel features, including the exciting new interface for this latest version of Office. This information-packed guide provides...
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iPhone JavaScript CookbookPackt Publishing, 2011

	Written in a cookbook style, this book offers solutions using a recipe-based approach. Each recipe contains step-by-step instructions followed by an analysis of what was done in each task and other useful information. The cookbook approach means you can dive into whatever recipes you want in no particular order. This book is for web...
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ASP Made Simple (Made Simple Programming)Made Simple, 2003
ASP Made Simple provides a brief introduction to ASP for the person who favours self teaching and/or does not have expensive computing facilities to learn on. The book will demonstrate how the principles of ASP can be learned with an ordinary PC running Personal Web Server, MS Access and a general text editor like Notepad.
After working through...
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MySQL (3rd Edition) (Developer's Library)Sams Publishing, 2005
For years, MySQL has been  helping MySQL developers and database administrators learn their MySQL system  inside and out. This newest edition has been updated to include information on  MySQL 5 and it will prove itself again to you as being the most definitive  reference guide to using,...
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A History of Computing Technology, 2nd EditionJohn Wiley & Sons, 1997

	This second edition of the popular reference and textbook outlines the historical developments in computing technology. The book describes historical aspects of calculation and concentrates on the physical devices used to aid people in their attempts at automating the arithmetic process.


	A History of Computing Technology...
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Programming Your Home: Automate with Arduino, Android, and Your Computer (Pragmatic Programmers)Pragmatic Bookshelf, 2012

	Welcome to the exciting, empowering world of home automation! If you have ever wanted your home to do more than just protect you against the outside elements and want to interface it to the digital domain, this book will show you how. By demonstrating several easy-to-build projects, you will be able to take the skills you learned from this...
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