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	The fun and friendly way to manage your busy life with the new Outlook 2013


	As the number one e-mail client and personal information manager, Microsoft Outlook offers a set of uncomplicated features that maximize the management of your e-mail, schedule, and general daily activities, with the least amount of hassle possible. This easy-to-understand guide walks you through Outlook 2013 and introduces you to the latest features. You'll learn how to find information quickly, handle e-mail, coordinate schedules, keep current with contacts and social networks, and much more.

	
		Walks you through getting started with Outlook 2013 and then provides you with complete coverage on e-mail basics, advanced e-mail features, working with the calendar, managing contacts, and integrating Outlook with other applications
	
		Shows you how to track tasks, take notes, and record items in the journal, as well as filter out junk e-mail, activate Outlook's privacy and security features, and more
	
		Explains how to customize your Outlook, manage all the information within Outlook, and take Outlook on the road



	Outlook 2013 For Dummies offers you a whole new outlook on Outlook 2013!
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Tarot for Troubled Times: Confront Your Shadow, Heal Your Self & Transform the WorldWeiser Books, 2019

	
		Out of Darkness Comes the Light of Transformation

	
		Each of us has a shadow that darkens our inner and outer lives. In Tarot for Troubled Times, Shaheen Miro and Theresa Reed show us how working with the shadow—facing it directly, leaning into it rather than away—releases power that can free...
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The Blind Spot: Lectures on LogicEuropean Mathematical Society, 2011

	These lectures on logic, more specifically proof theory, are basically intended for postgraduate students and researchers in logic. The question at stake is the nature of mathematical knowledge and the difference between a question and an answer, i.e., the implicit and the explicit. The problem is delicate mathematically and philosophically...
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Robotic Surgery of the BladderSpringer, 2013

	Robotic Surgery of the Bladder is a dedicated resource to understanding and mastering the concepts and practical aspects of robotic bladder surgery. The volume provides an introduction to urologists interested in initiating robotic radical cystectomy by providing them background, concepts, steps, and tools and tricks to introduce...
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Raspberry Pi Projects For DummiesFor Dummies, 2015

	Join the Raspberry revolution with these fun and easy Piprojects


	The Raspberry Pi has opened up a whole new world of innovationfor everyone from hardware hackers and programmers to students,hobbyists, engineers, and beyond. Featuring a variety of hands-onprojects, this easy-to-understand guide walks you through everystep of...
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iPad at WorkJohn Wiley & Sons, 2011

	Great ideas and advice on using your iPad as a business tool!


	More and more iPad users discover every day that the versatile, portable iPad has countless business uses. From small businesses to high-profile corporations, companies are integrating iPads into their systems and workplaces at a phenomenal rate.

...
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Selling with Emotional IntelligenceKaplan Business, 2003
In today's ultra-competitive business environment, it's not enough for sales professionals to be adept at technical and tactical skills such as getting appointments, making presentations, and closing deals. To really succeed, they must develop and apply their relational skills-or what is known as emotional intelligence-to help them connect with...
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