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A hands-on tool for conducting the successful, profitable sale of a business
    
    As business owners gray, trends have shown that they start thinking of cashing out. Selling Your Business For Dummies gives readers expert tips on every aspect of selling a business, from establishing a realistic value to putting their business on the market to closing the deal. It helps them create sound exit plans, find and qualify, find and qualify a buyer, conduct a sale negotiation, and successfully transition the business to a new owner. The accompanying CD is packed with useful questionnaires, worksheets, and forms for prospective sellers, as well as a blueprint for customizing and assembling information into business sale presentation materials sale presentation materials --including snapshots of revenue and profit history, financial condition, market conditions, brand value, competitive arena, growth potential, confidentiality agreements, and other information that supports the sale price.     

Get your business into sale-ready shape and conduct a successful, profitable negotiation

Want to sell your business? This hands-on guide gives you expert tips on every step of the process, from establishing a realistic value and putting your business on the market to finding qualified buyers and closing the deal. You'll see how to get the highest possible price and successfully transition your business to the new owner.      

	
    Get ready to close up shop — determine your readiness to sell, explore your sale options, and assemble a team of pros to help      	

    
	
    Package your business for a sale — compile financial records, update your business and marketing plans, and prepare your sale memorandum       	

    
	
    Navigate the sale process — launch your advertising strategy, screen prospective buyers, negotiate offers, and make counter-offers      	

    
	
    Do your homework, or due diligence — prepare all paperwork, assess your buyer's finances and reputation, structure the financial and tax issues, and protect your personal interests      	

    
	
    Shake hands and pass the baton — make closing arrangements, understand key closing forms, announce the sale, and support the new owner      

    


Open the book and find:      

	
    Tips for pricing and presenting your business       	

    
	
    Advice for targeting and evaluating potential buyers      	

    
	
    Ways to craft a powerful sales pitch       	

    
	
    Keys for improving your business prior to sale       	

    
	
    Approaches for financing your sale      	

    
	
    Ten deal-killers to avoid      	

    
	
    Business marketplace trends and truths      

    


About the Author

Barbara Findlay Schenck is the author of four For Dummies books, including Business Plans Kit For Dummies, 2nd Edition and Branding For Dummies. The founder of an advertising agency, Barbara has spent more than two decades helping businesses start, grow, market, and brand their companies. John Davies, CEO of Sunbelt, contributed expert advice for this book.
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Transactions on Intelligent Welding Manufacturing: Volume II No. 2 2018Springer, 2019

	The primary aim of this volume is to provide researchers and engineers from both academia and industry with up-to-date coverage of recent advances in the fields of robotic welding, intelligent systems and automation. It gathers selected papers from the 2018 International Conference on Robotic Welding, Intelligence and Automation (RWIA 2018),...
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Windows 8 Administration Pocket ConsultantMicrosoft Press, 2012

	
	
		Writing Windows 8 Administration Pocket Consultant was a lot of fun—and a
	
		lot of work. As I set out to write this book, my initial goals were to determine
	
		how Windows 8 was different from its predecessors and what new features and
	
		options
	
		were available. As with any new operating system, I had to do a...
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Exploring Microsoft SharePoint 2013: New Features & FunctionsMicrosoft Press, 2013

	Your guide to the most significant changes in SharePoint 2013.


	Discover what’s new and what’s changed in SharePoint 2013—and get a head start using these cutting-edge capabilities to improve organizational collaboration and effectiveness.


	Led by a Microsoft MVP for SharePoint, you'll learn how to...
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The Wireless Networking Starter Kit, Second EditionPeachpit Press, 2003
Wireless networks are becoming commonplace, but choosing and configuring the right equipment and services for the home, small offices, and the business traveler can prove frustrating. That is where you need the wide-ranging expertise of wireless mavens Adam Engst and Glenn Fleishman.
Using illustrated...
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Maximum Security (3rd Edition)Sams Publishing, 2001
Maximum Security, Third Edition provides comprehensive, platform-by-platform coverage of security issues and includes clear, to the point descriptions of the most common techniques hackers use to penetrate systems. In one book, security managers and others interested in computer and network security can learn everything the hackers already know,...
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Advances in Natural Multimodal Dialogue Systems (Text, Speech and Language Technology)Springer, 2007
The chapters in this book jointly contribute to what we shall call the field of natural and multimodal interactive systems engineering. This is not yet a well-established field of research and commercial development but, rather, an emerging one in all respects. It brings together, in a process that, arguably, was bound to happen, contributors from...
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