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Building XNA 2.0 Games: A Practical Guide for Independent Game DevelopmentApress, 2008
Building XNA 2.0 Games: A Practical Guide for Independent Game Development is written by James Silva, who recently won the prestigious Microsoft Dream Build Play game competition with his award–winning title, The Dishwasher: Dead Samurai.
Building XNA 2.0 Games: A Practical Guide for Independent Game...
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The Man Who Loved Only NumbersHyperion, 1999
An affectionate if impressionistic portrayal of one of the  century's greatest and strangest mathematicians. Though little known  among nonmathematicians, Erdos, who died in 1996 at age 83, was a  legend among his colleagues. According to Hoffman (Archimedes'  Revenge, 1988), the Hungarian was so devoted to mathematics that he  went without...
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A Culture of Purpose: How to Choose the Right People and Make the Right People Choose YouJossey-Bass, 2014

	How innovative leaders create meaningful cultures that attract and retain top talent


	Building a culture of purpose is one of the greatest challenges facing modern leaders, as today's best minds are looking for meaning, not just jobs. More than any other single factor, cultures of purpose power winning organizations,...
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Staying Power : 30 Secrets Invincible Executives Use for Getting to the Top - and Staying ThereMcGraw-Hill, 2003
You have the talent, and you have the ambition—but you lack a specific career  plan to get you to the top. Believe it or not, you’re right on track! “Do not  map out your career” is the first of thirty surprising success secrets that  you’ll discover in Staying Power. In this completely practical, often...
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Designing the iPhone User Experience: A User-Centered Approach to Sketching and Prototyping iPhone AppsAddison Wesley, 2010

	Given the fiercely competitive state of the iPhone app landscape, it has become increasingly challenging for app designers and developers to differentiate their apps. The days are long gone when it was possible to crank out an app over the weekend and refine it after receiving a few not so flattering user reviews....
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Ubuntu Pocket Guide and ReferenceMacFreda Publishing, 2009
The indispensable and concise guide to Ubuntu, read by over half a million people! Ideal for ALL releases of Ubuntu!    Written by award-winning author Keir Thomas, Ubuntu Pocket Guide and Reference quickly transforms its readers into experts.     In its clear and concise pages, you learn step-by-step about installation--getting Ubuntu onto your...
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Building Engaged Team Performance: Align Your Processes and People to Achieve Game-Changing Business ResultsMcGraw-Hill, 2010

	Harness the Power of Your Most Valuable Resource—Your Workforce!


	Process improvement approaches like Six Sigma and Lean Enterprise have worked wonders for countless organizations, but in the drive for true excellence, these approaches are only one important part of the formula.


	Building Engaged...
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Unity 4.x Game Development by Example Beginner's GuidePackt Publishing, 2013

	A seat-of-your-pants manual for building fun, groovy little games quickly with Unity 4.x


	Overview

	
		Learn the basics of the Unity 3D game engine by building five small, functional game projects
	
		Explore simplification and iteration techniques that will make you more successful as a game...
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Bounce, Tumble, and Splash!: Simulating the Physical World with Blender 3DSybex, 2008
Learn all about Blender, the premier open-source 3D software, in Bounce, Tumble, and Splash!: Simulating the Physical World with Blender 3D. You will find step-by-step instructions for using Blender’s complex features and full-color visual examples with detailed descriptions of the processes. If you’re an advanced...
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The 10 Immutable Laws of Power Selling: The Key to Winning Sales, Wowing Customers, and Driving Profits Through the RoofMcGraw-Hill, 2003
Don’t just watch them—join them! Become a member of that elite group of sales  pros who consistently break records in every selling environment. The 10  Immutable Laws of Power Selling reveals the secrets of the world’s greatest  power sellers and shows you how to set some records of your own.

With case...
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iPhone and iPad Apps Marketing: Secrets to Selling Your iPhone and iPad Apps (2nd Edition) (Que Biz-Tech)Que, 2011

	Over the past three years, I have witnessed something


	remarkable as iPhone and iPad developers have created

	and posted apps to Apple’s App Store at a breathtaking

	pace. The App Store has swelled to more than 400,000

	apps and still shows no signs of abating. The gold rush to

	sell iPhone and...
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Sales Hunting: How to Develop New Territories and Major Accounts in Half the Time  Using Trust as Your WeaponApress, 2014

	The first year of developing a new sales territory is a daunting task—especially in dog-eat-dog industries. The traditional advice is to train quickly on product, grab a customer list, start calling for appointments, discover opportunities, and close deals. In fact, almost every sales model out there is based on nothing more than...
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