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Managing IT/Community Partnerships in the 21st CenturyIGI Global, 2002
Universities are increasingly being asked to play a  greater role in their communities. With the growth of the technology  industry and the increasing importance of the Internet in education  and everyday life, academic IT departments are beginning to form  partnerships with both non-profit and for-profit organizations in the  local community....
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Ethical and Legal Issues in Human Resource Development: Evolving Roles and Emerging TrendsPalgrave Macmillan, 2018

	
		This book explores the role of HRD professionals in ethical and legal decision making in the workplace. While previous books have described the need for ethics in HRD, this book presents ways that HRD scholars and professionals can influence, through collaborative relationships, effective implementation of ethical policies and legal...
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With Clough, By TaylorBlack House Publishing Ltd, 2019

	
		Brian Clough famously remarked. "I'm not equipped to manage successfully without Peter Taylor. I am the shop window and he is the goods in the back."

	
		Originally published in 1980, With Clough, By Taylor is the definitive account of the relationship that revolutionised English football and the trade...
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Who's Pulling Your Strings?: How to Break the Cycle of Manipulation and Regain Control of Your LifeMcGraw-Hill, 2003
Many people suffer from relationships that leave them feeling manipulated and out of control. Whether it's within the context of a personal relationship, a family member, a friend, or someone at the workplace, these "toxic" relationships can erode a person's self-confidence and self-esteem, and have a strong, negative effect on their...
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JBoss Drools Business RulesPackt Publishing, 2009
In business, a lot of actions are trigged by rules: "Order more ice cream when the stock is below 100 units and temperature is above 25° C", "Approve credit card application when the credit background check is OK, past relationship with the customer is profitable, and identity is confirmed", and so on. Traditional...
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Sputtering Materials for VLSI and Thin Film DevicesJohn Wiley & Sons, 2013

	An important resource for students, engineers and researchers working in the area of thin film deposition using physical vapor deposition (e.g. sputtering) for semiconductor, liquid crystal displays, high density recording media and photovoltaic device (e.g. thin film solar cell) manufacturing. This book also reviews...
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Introduction to PragmaticsJohn Wiley & Sons, 2012

	Introduction to Pragmatics guides students throughtraditional and new approaches in the field, focusing particularlyon phenomena at the elusive semantics/pragmatics boundary toexplore the role of context in linguistic communication.

	
		Offers students an accessible introduction and an up-to-datesurvey of the field,...
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The Virtual Sales Handbook: A Hands-on Approach to Engaging CustomersJohn Wiley & Sons, 2021

	
		Learn to engage your B2B customers through effective virtual sales meetings and presentations 

	
		The global COVID-19 pandemic has radically changed how business-to-business companies interact with their customers. The traditional face-to-face meeting has quickly become a thing of the past—the virtual customer...
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Semiconductors and the Information Revolution: Magic Crystals that made IT HappenAcademic Press, 2009
This book sets out to explain the development of modern electronic systems and devices from the viewpoint of the semiconductor materials (germanium, silicon, gallium arsenide and many others) which made them possible. It covers the scientific understanding of these materials and its intimate relationship with their technology and many applications....
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Lessons in IT Transformation: Technology Expert to Business LeaderJohn Wiley & Sons, 2011


	Why should I read this book? Be honest—that’s what you

	are really trying to figure out before you decide to invest

	the time and money required to read any book. There are thousands

	of books available on the topic of leadership. Why is this

	book different, and why should you care? Here are a few

	answers to your...
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Between Crown and Commerce: Marseille and the Early Modern Mediterranean (The Johns Hopkins University Studies in Historical and Political Science)The Johns Hopkins University, 2011

	Between Crown and Commerce examines the relationship between French royal statecraft, mercantilism, and civic republicanism in the context of the globalizing economy of the early modern Mediterranean world.


	This is the story of how the French Crown and local institutions accommodated one another as they sought to forge...
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Successful Proposal Strategies For Small BusinessesArtech House Publishers, 2005
Successful Proposal Strategies for Small Businesses: Using Knowledge
Management to Win Government, Private-Sector, and International
Contracts, Fourth Edition, is designed to provide entrepreneurs, as
well as beginner and experienced proposal managers, capture managers,
proposal writers, proposal specialists and coordinators,...
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